Hpuiaoxenue

Ilepeyens Tem 00pa3oBaTeIbHBIX MOIYJIEH

PazHuia mexay npoToTUIIOM, MUIOTHOW MAPTHEN U
CEpUHUHON MPOIYKIIUECH.
[TnoTHOE TPOU3BOACTBO
Y IPOTOTUIIMPOBAHUE Kak opranusoBars HEOOIBIIOE TPOU3BOICTBO JIJIS
MIEPBBIX TECTOB.
MRL 0-3
[Torck MOCTaBIIMKOB, TOTUCTHKA KOMIIOHEHTOB.
OCHOBBI yIIpaBiICHHUS
[IETIOYKO# TTOCTaBOK ba3oBbie MpUHIMITBI JOTOBOPOB U TIJIAHUPOBAHHE
(Supply Chain) MOCTABOK.
Pacuér cebecronmoctu npoaykTa (CTOUMOCTD
OKOHOMHKA MaTepuasoB, Tpyao3arpaTsl, overhead,
NIpOU3BOACTBA. amopTu3aus 000pyI0BaHuUs).
ce0eCcTOMMOCTD, aHAIIN3
MapXHUHaJIBbHOCTb, KPUTEPUHU OKYITaeMOCTH
3aTpaT U IJIaHUpPOBaHHE
MIPOU3BOJICTBA.
MRL 3-6 POH3BON
Kaxk mepeiiTi oT eTMHUYIHBIX 00pa3IloB K MapTUH B
HI/IJ'IOTI/IpOBaHI/Ie Ha Oase COTHU/TBICIUU LITYK.
Om3HEeC-3aKa3uuKa: OT -
N JTAaHUPOBAHUE BPEMEHHBIX PECYPCOB
MEJIKOCEPHUHHOU K p P pecypeos,
o MapauIeIbHBIX MPOIECCOB U CKIIAICKHX 3aIacoB.
MacCOBOM MPOIYKIIUU P pot a
Monens NPI (New Product Introduction) u
YnpaBleHHe CTOKHBIMU | p3aynoneiiCTBIE HHKEHEPOB, KOHCTPYKTOPOB,
1IPOCKTAMH B HPOU3BOJICTBEHHUKOB.
MRL 6-9 | npousBoacTse: 1o/ el
unTerpaius R&D u Agile/Waterfall-mogxozs! B yripaBieHuu
orepartuii MIPOU3BOJICTBEHHBIMU ITPOEKTaMH, PECYPCHOE
manupoanue (MRP/ERP).
Mertoapl moucka u otoopa uaei (Design Thinking,
I'enepauus uzei u Brainstorming, SCAMPER).
(dbopMupoBaHue
TCXHOJIOTHICCKHUX Kaxk dhbopmynupoBaTh TEXHOJIOTHYECKHUE TUTIOTE3bI U
TRL 0-3 TAIIOTE3 OIpeleNATh KpuTepuu ycrexa. Kak crpouts
pa3BUTHE CTapTana OTTAJIKUBAsICh OT TUIIOTES.
dokycupo
BaHME Ha | 5 6 Kak monrBepauth 6a30Byr0 Hay4HYIO
npoGieme. | &Y AHPI OIKTPAYHI I coctosTennbHOCTh uaeu (TRL 2-3).
MVP - noka3zatenbetBo (Proof
of Concept) CO6op nepBUYHBIX JIaHHBIX, 0a30BbIE
POCKTHP HKCIIEPUMEHTHI, Ta00PATOPHBIE MPOTOTHUIIHL.
OBaHHe
Kak BBISIBUTH U OIICHUTH KITFOUCBBI
MPOAYKTA | yppapieHne pruckaMu Ha | o one THOCBBIC
texnosornueckue pucku (Risk Matrix, FMEA).
paHHUX 3Tamax
TEXHOJOTHYECKON
CriocoObl MUHUMH3AIIUN PUCKOB M THOKHE
TOTOBHOCTHU
noaxonbsl kK R&D.
[InanupoBaHue MUIOTHBIX IPOEKTOB B YCIOBUSX,
[ToAroTOBKA K MaKCHUMaJIbHO MPUOIMKEHHBIX K PeallbHOM
TRL 3-6 | unTerpauuu B peanbuplie | IKCIUIyaTauH.
yCIIOBUS VYyactue noTeHIuanbHbIX KINEHTOB/MApTHEPOB B
HokymeHT 3aperctpuposaH Ne MH-14/165 ot 07.03.2025 CubeiikuHa E. B_Y%A%QBEIHMM, COOp OOPATHOM CBA3H.
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TRL 6-9

[Tponeypsl cepTudukanmu (B 3aBHCUMOCTH OT

Texnonornyeckas cdpepsr).
cepTuduKaImsa 1
JIULEH3UPOBAHHE JlunensupoBaHue TEXHOJIOTUM U padboTa C
peryiasToOpaMH.
[Toaxoas! K yIIpaBiICHUIO )KU3HEHHBIM LIMKJIOM,
Ymnpasienne HETPEPHIBHOE YIIy4dlIeHHE 1 OOHOBIICHUE

KU3HEHHBIM [IUKIIOM
MPOJYKTA U ABOJIIOLIUS
TEXHOJIOTUU

MPOJIYKTA.

[InannpoBanue R&D-niporpaMmbl 17151 JaTbHEUIIINX
IMOKOJICHUH TEXHOJIOTUU.

[TocT-peiHOYHAS
MOAJIEPKKA U
MacmTaOHbIe KeHChI
BHEJIPEHUS

Opranu3zaius TeXHHYECKOW MOAIEPIKKH,
CEpBUCHOI0 00CTyKUBaHUS, OOCITYKUBaHUS B
TFapaHTUWHBIA U IOCTTapaHTUNHBIN IIEPUO/.

AHanu3 ¢puadsKa OT 1mosib30BaTesIeH 1l pa3BUTHS
CJIETYIOLIETO BUTKA TEXHOJIOTHH.

CRL 0-3

dyHnaMeHT Ou3Heca:
LICHHOCTHOC
MpeIOKEHUE U OM3HEeC-
MOJIEIND

Paznuunbie hopmarel 6usnec-moaeneii (B2B, B2C,
B2G, noanucku, MMIIEH3MOHHBIE CXEMBI U T.11.).

BrisiBieHue sipa IEHHOCTHOTO MPEIOKEHN,
COOTHECEHHE C MOTPEOHOCTSMU PHIHKA.

OcHOBBI (PUHAHCOB IJIA
cTapTamna: BBIpyYKa,
pacxoiebl,
Map>KUHAJIHHOCTh

Kak copmupoBaTh npocTyro (PHHaHCOBYIO
MOJIEJIb: 10XO/bl, IOCTOSIHHBIE U IEPEMEHHBIE
3aTpaThl, TOUKa 0€3yOBITOUHOCTH.

[Tpuniun «unit economics» U 0a30BbIe METPUKHU
s exTUBHOCTH.

[lepsbie B2B-npogaxu:
TaKTHUKa U HHCTPYMEHTHI

OHpeI[CJ'ICHI/Ie OEJICBBIX KIMCHTOB.

Crpykrypa npunsartus peumieHuii B B2B, kak
BBICTPANBATh MTPOJIAXKHU.

dopmupoBanue B2B-BopoHku nponax.

bromxeTrpoBanne v SKOHOMUKA PAaHHUX CHIEIIOK
(cormacoBaHMe 1IEH ¥ CTOUMOCTb MPOJAXK).

Co3nanne KOMaHIbl I
KOMMEPUYECKOTO 3aITyCcKa

Pomu B komange: CEO, COO, CMO, Sales,
Customer Success u T.1.

Kak BricTpouTh 6a30BBIE POIIECCH] KOMMYHUKAIIUU
Y MOTHBAIIHH.

CRL 3-6

[IpuBnedenune KpymnHbIx

Cnenuduka 10NTuX CIEIOK, TCHACPHbBIE
nporenypsl, proof of concept (PoC).

KOPIOPaTHUBHBIX
KIHEHTOR Opranuzanus komanasl Key Account Managers,
Bonpocsl SLA.
IToxaroroska P&L, Cash Flow u Balance Sheet.
dunaHcoBoe

IJIaHUPOBAHUC U
HHBCCTIIPUBJICKATCIBHOC
Tb

CTpyKTypa ¥ aHaJIU3 KIIFOYEBBIX (DMHAHCOBBIX
MoKasaresei, HeoOOXOJUMBIX JIJISl PAyH]IOB
UHBECTULIUHN.
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MapkeTuHrosast
CTpaTerus U KaHajbl
JTUCTPUOYITUN

dopmupoBaHe MAPKETUHTOBOT'O IIJIaHA, BEIOOD
3¢ PEKTUBHBIX KaHAIOB (OHJIAIH 1 odaiin).

Mertopl orieHKH peHTabenbHocTH KaHamoB: CAC,
LTV, ROMIL
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